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INTRODUCTION OF PRODUCTS
1. Dialogue
Part One
(Purchase Manager Linda is meeting with sales representative Mary in the exhibition room.)

L:  I learned from the ads that you are manufacturing and selling this kind of product.
M:  Yes, we are. Are you interested in our products? If so, you’ve come to the right place.
L:  good.
M:  Well then, what can I do for you? What exactly are you looking for?
L:  I’d like to know something more about this product, for example, the materials, the design and the sales position.
M:  Here is a catalogue and a price list. We have many varieties. The product is made of 100% cashmere, designed in Tokyo, and is widely sold in big stores in China and chain stores in other countries as well. It’s a very popular item this year. 
L:  Really? Hmm, what about the quality?
M:  Absolutely reliable. The quality is superior, yet the price is very reasonable. It feels soft and smooth. This is this year’s latest design. It was selling dramatically fast during the domestic trial sale period. I can assure you that no other products are more competitive than ours.
L:  Thank you. You’ve been most helpful!
M:  My pleasure. You may rest assured of your best prospective on our products.
Part Two

L:  Good morning! Anything in particular you are interested in our products this time? We have wide varieties for you to choose. They are all our best selling lines. These are the latest models form our joint venture manufacturer.
M:  Well, I’m interested in this type of vacuum cleaners.

L:  Good. You’ve got to the right booth. We are quite specialized in producing such equipment.
M:  How many different models do you carry?
L:  Ok, they are available in various models and specs. Here is the catalogue which shows most of the latest designs and features. To raise the work efficiency and to reduce the labor intensity we have improved our designs to meet the demand of world market. This is the one we newly developed.
M:  I am not sure how this works.
L:  Ok, I can give you a quick demo or you can watch our video introduction of it.
M:  Good. What is the superiority of your products to that of others?
L:  Well, compared with those rival products, ours are more compact and sophisticated, reliable and user-friendly. The company executes ISO9000 in production management and quality control, so its quality is guaranteed. If you use this machine it will not only save your time but also bring you a lot of convenience.
M:  That’s impressive. Thank you for your excellent introduction.
L:  My pleasure. Would you like to see how it works now?
M:  Of course, please.
Part Three

M:  Mr. Wang, your e-bikes impressed me at the fair where I got a pamphlet. I’m come here for fore information.
L:  This model of e-bike is our latest product combining the strong points of motorcycles and bicycles. It runs faster than the current bikes, powered either physically or electrically.
M:  Sounds great! It doesn’t burn gas nor discharge pollutions. So, it’s environmental friendly. And it’s a great favorite of young people.
L:  You said it. But initiatively, it was designed for the elderly. Since it is powered electrically, it won’t make the rider tired, and will especially fit the elderly, female or even disabled. 
M:  But it looks stout in some parts. Won’t it be too heavy for some people?
L:  No, it won’t. We have all-steel models and light models. Those made of all-steel weigh around 17.5 kilos, while aluminum alloys only 15 kilos, even lighter than ordinary bikes.
M:  That’s impressive. What is your model range?
L:  In general, we carry e-bikes for both male and female with varieties in sizes and colors, also slightly different in some designing. Do you think they will make some differences in your market?
M:  I guess they will be well marketable in our area, as long as they are reliable as they look like. You know how demanding our customers are nowadays. They are searching reliable merchandise than anything else and ever before.
L:  No problem. You can count on us. 
2. New Words, Phrases and Expressions:

varieties [           ] 变化
superior [           ] 超级
dramatically [           ] 戏剧性地，剧烈的
prospective [           ] 展望，前景
joint venture [           ] 合资企业
vacuum cleaner [           ] 吸尘器
be specialized in [           ] 专于，精通于
feature [           ] 特征
efficiency [           ] 效率
labor intensity [          ] 劳动密集
demo [           ] 演示
superior [         ] 高级的
superiority [           ] 优势
rival products [            ] 竞争产品
compact [           ] 紧凑的
sophisticated [           ] 先进的
user-friendly [          ] 用户友好
execute [           ] 执行
ISO9000 [           ] 国际质量标准9000
guarantee [           ] 保证
convenience [           ] 方便
impressive [           ] 印象深刻的
excellent [          ] 优秀的
pamphlet [           ] 小册子
combine [           ] 合并
motorcycle [           ] 摩托车
physically [           ] 身体的
electrically [              ] 电动的
discharge [           ] 排出
initiatively [           ] 开始，最初
especially [            ] 特别地
elderly [           ] 老年人，老年的
reliable [           ] 可靠的

disabled [          ] 残疾的

all-steel [           ] 全钢
demanding [        ] 要求高的
aluminum alloy [           ] 铝合金
slightly [           ] 轻微的
marketable [            ] 有市场的
merchandise [            ] 商品
3. Sentence Patterns and Expressions
to learn from 向 。。。学习，从 。。。打听到
you’ve come to the right place 你来对地方
to be made of … 用 。。。做的
I can assure you that … 我可以向你保证 。。。
trial sale period 试销期
labor intensity 劳动密集
work efficiency 工作效率
superiority … to 对 。。。具有优势
strong points 优点
environmental friendly 环境友好
be compared with 与 。。。相比
In general 一般来说
to make differences in 在 。。。带来改变
reliable as they look like 像它们看起来那样可靠
anything else and ever before 任何其它及以往
to rest assured … on [            ] 对。。。放心
to combine … and … 将 。。。与 。。。相结合
It doesn’t … nor … 那既不 。。。也不 。。。
with varieties in 有不同的 。。。
as long as 只要
look like 看起来
4. Text Translation in Chinese

产 品 介 绍
第一部分
（采购经理琳达与销售人员玛丽在展览厅里见面。）
L:  我从你们广告知道你们制造和销售这类的产品。
M:  是的，我们有。你对我们的产品有兴趣吗？如果这样，你找对了地方。
L:  很好。
M:  那么，我能为你做些什么呢？
L:  我想更多地了解一点关于产品的情况，例如，材料，设计和销售点。
M:  这里是产品目录和价目单。我们有很多种类。这产品是羊毛做的，在东京设计，在中国很多大城市以及其他国家的连锁商店广为销售。这是今年很流行的一种款式。
L:  真的吗？嗯，质量怎么样？
M:  绝对可靠。质量是高级的，同时价格也很合理。它感觉柔软和光滑。这是今年最新的设计。在国内试销期它简直卖疯了。我可以向你保证没有其他产品比我们的更有竞争性。

L:  谢谢。你的介绍太有帮助了！

M:  很高兴听你这么说。你们美好的情景可以完全信托在我们的产品上。
第二部分
L:  早上好！这次你对我们哪件产品特别有兴趣啊？我们有多类品种供你选择。他们都是热销品种。这些是我们合资企业生产的最新型产品。
M:  好的，我对你们这种类型的吸尘器感兴趣。
L:  好，你来对了展间。我们对于生产这类机器是非常专业的。
M:  你们有多少型号呢？
L:  好的，它们有不同的型号和尺寸可以提供。这里是产品目录显示最新的设计和特征。为了提高工作效率和降低劳动密集我们改进了设计以满足市场需求。这一款是我们最近开发的。
M:  我不确信它是如何工作的。
L:  好的，我可以给你做一个现场显示，或者你也可以去看我们介绍产品的视频。
M:  好。那么你们产品对于其它产品的优势是设么呢？
L:  好的，与其它竞争产品相比，我们的产品更加紧凑和先进，可靠并且更加用户友好。公司在生产管理和质量控制上执行了ISO9000质量标准，所以其质量是保证的。如果你们使用这款机型，不仅可以节省你们时间而且可以给你们带来很多便利。
M:  那很令人印象深刻。谢谢你精彩的介绍。
L:  这是我应该做的。你现在要不要看看它是怎么工作的？
M:  当然，请。

第三部分
M:  王先生，你们的电动车在展销会上令我印象深刻，我在那里还拿到一本小册子。我来这里是为了获得更多的信息。
L:  这一款电动车是我们最新的产品，结合了摩托车和自行车的优点。它比现今的自行车跑得快，既可以人力也可以电力驱动
M:  听起来好极了！它既不燃烧汽油也不排放污染。所以，它是环境有好的。同时它也是年轻人的最爱。
L:  你讲对了。但是最初它是为老年人设计的。由于它是电动的，不会是开车人疲劳，特别适合老年人、妇女或甚至残疾人。
M:  但它某些部件看起来很粗糙。它对某些人不会太重吧？
L:  不，不会的。我们有全钢型的和轻型的。那些全钢制造的重大约17.5公斤，同时铝合金的只有12公斤，甚至比普通的自行车还要轻。
M:  那很令人印象深刻。你们的型号有哪些？
L:  一般来说，我们有各种尺寸和颜色男式和女式的电动车，同时在设计上也有一些差别。你认为这在你们的市场会带来不同吗？
M:  我认为它们在我们地区有很好的市场推销，只要它们的质量跟它们看起来一样可靠。你知道现金我们的客户要求有多高。他们搜寻可靠的商品胜于任何其它东西和以往任何时候。
L:  没问题。你可以信赖我们。
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